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The Insider System:  Week 4 Action Guide
Use this sheet (which includes fill-in-the-blank notes to follow along to the videos) and the Insider System Membership Site to follow along and complete this week’s lessons + homePLAY assignment(s)

STEP 1: Listen to the playback of the Week 3 Feedback & Q&A call if you weren’t able to participate live: http://instantteleseminar.com/?eventid=55293240

STEP 2: Download the action guide (check!)

STEP 3: Watch Video 1: Mastering the Other Points of Contact
Reminder of the process to GET A RESPONSE:
Pick Up to 3 Points of Contact 

1) Email (previous video)
2) Fax them
3) Drop Off
4) Hardcopy mailing 
5) In-person
6) Phone call 
_____________________ Card Verbage:
I would really appreciate your feedback on my submission.  Please check any applicable boxes after reviewing [Your Name]’s submission:

□ Call to setup a meeting
□ Too much of a conflict
□ Check back in ______ months
□ Materials aren’t up to par
□ Other (please specify): __________________

Slight Adaptation to Cover Letter:
Would you be open to discussing representation?  Feel free to call me at ________ or, for your convenience, I’ve included a stamped card you can drop in the mail (postage pre-paid for).  

Thank you.  
DROP-OFFS

“Hey, it’s [your name]. I will be near [where their office is located] today and would love to drop off my materials for consideration by one of the agents.  Would that be alright?”

STEP 4: Watch Video 2: From the Agent’s POV: Your Website 
· STEP 5: Watch Video 3: Mastering the Meeting
To Bring
Always ASK, “In addition to my headshot & resume, is there anything else I should bring or prepare?”
· Optional:
· List of callbacks/avails/bookings
· Networking Contacts Tracker
· Quotes Sheet
· 1 sheet
· Branding materials (if you’ve completed a branding course)

STEP 6: Download the 22 Questions That Can Make or Break Your Meeting & 10 Questions You Can Ask THEM 

STEP 7: Watch Video 4: Which Rep Should You Choose?






STEP 8: Watch Video 5: When is it Time to Break Up?
Very Few Auditions?
Update + “Is there anything you’d recommend me do (classes, update headshots, shoot new clips for reel, etc.) that would make your job easier?”

STEP 9: Read the article “How to Ask Your Agency for a Submission List…Gracefully!”  written by Career ACTivate actor Cam Dobbins

STEP 10: Bonus Video! Branding, Booking tv & Film without an agent & Networking tips + 2 great opportunities
When you learn more you _____________ more.

What can hurt you the MOST?
“If you think education is expensive, try _____________________.”

The #1 Reason Why Most Actors Don’t Make Money
*They don’t know who their ______________________________ are
*They don’t know what they are personally ________________________

Your Specific Buyers…
Which TV shows?
Which TV Networks?
Which producers/CD’s/directors need to know YOU?

Takeaway of Chris Mitz Plasse’s success story:
_______________________ & Make Money FIRST


“90% of the time, it is not your agent’s fault that you aren’t getting auditions.  It’s your ____________________…I can’t stress how important it enough that you have great pictures…You’ve GOT TO KNOW what you are ______________________ in your pictures.” –Alyson Horn (Major Commercial CD)
3 Biggest Mistakes Actors Make With “Networking”
#1: Ignoring One of the Biggest Principles:  ___________________ Before You NEED IT!  

#2: ONLY Focusing on _________________________________
#3: Only relying on your ________________________________

How did Career ACTivate client Miriam Tolan book 18 TV shows & several feature films?  One word: ____________________________________
You are one ___________________________________________ away from your biggest breakthrough (ex. 2 Steve’s)

Key Principle Behind Our System to Crafting a Powerful “Tell Me About Yourself”:
People forget what you SAY, but they will never forget how you make them ______________. 
Interested in joining us?  REGISTRATION INFO (payment plans available):
* Live LA Bootcamp: Your Million $$$ Brand & Book TV & Film WITHOUT an Agent, for details see flier here: https://www.dropbox.com/sh/hrwnknfdgqrd2ng/AAD1HMzJcTHhiDIBrZFpNh_Ia
and you can register at: https://uj140.infusionsoft.com/app/manageCart/addProduct?productId=51
(Payment plan: 3 payments , 30 days apart)

* Get Connected! Networking Home Study Course: Details & to register: www.getconnectedpromo.com
(Payment plan: 2 payments , 30 days apart)

*To register for BOTH of the above programs PLUS get a BONUS 1 Hour Personalized One-on-One Strategy Session with Brian included, you can register here:  
(Payment plan: 4 payments , 30 days apart.  You must complete your final payment in order to schedule your strategy session with Brian)
	https://uj140.infusionsoft.com/app/manageCart/addProduct?productId=53 
	



Questions about any of the offerings?  Email: support@careeractivate.com

STEP 11:  Fill out the Week 4 Survey to get the link to download your material for class: 
https://docs.google.com/forms/d/1s4iLdjABoewWT5aYUhE2LpnXWTZARNgxHlU1ibLzNxY/viewform?usp=send_form

After completing the survey, the confirmation page will include a link to download your goodies from class


HOMEPLAY ASSIGNMENTS FOR THIS WEEK:
*Continue your 2-3, 10-15 minute power partner calls 
*Use at least 1 of the points of contact to get in touch with your reach reps
*If you have a website, sign up for mouseflow.com (optional)
*Get ready to share your progress & successes completing this homePLAY on our last feedback & Q&A call on the Tuesday, May 20th call at 6:45PM PST/9:45PM EST
